





“Fameco did a superlative job in putting together
the marketing package for our Acme Commons
Shopping Center in Bordentown, New Jersey

and brought a prospective purchaser who was
interested in purchasing our property before we
completed the build-out of the shopping center. In a
few short weeks, a deal in principle was negotiated
and we went into contract. Because of Fameco’s

work on the project, we actually closed on the sale
of the property several weeks in advance of the
contractual closing date.”

- MITCHELL COHEN
Principal, Bordentown Shopping
Center Associates, LLC

VALUE-ADD/REDEVELOPMENT

Upper Deerfield Plaza

* Property
- Market: Bridgeton, New Jersey
- SF: 110,728
- Anchor: Former Ames
* Background
- Changing market dynamic
- Negative cash flow
80% vacant
Fameco secured as
leasing agent

NEW DEVELOPMENTS

Acme Commons Shopping Center

¢ Qutcome

* Property * Outcome
- Market: Bordentown, - 10 offers
New Jersey - Local buyer procured
- SF: 85,000 - Sale price of $18.4 million at

- Anchors: Acme,

Wachovia Bank, Starbucks
* Background

- Fameco initially engaged as
leasing agent

- Institutional grade center in
local market

- Thorough understanding
of market to identify local
buyer required

a6.5% cap

SITE PLAN

“Phillips Edison’s ability to see the value in the
acquisition of Upper Deerfield Plaza was greatly
assisted by Fameco’s ability to provide complete and
timely information in a professional manner. In a deal
with so many moving parts, value was created through
credible information. Fameco’s ability to get us all

of the information we needed for due diligence in an
expeditious manner truly helped push the transaction
over the finish line.”

- Signed leases totaling 50,000 SF
before close

- Supported the buyer’s due
diligence team

- Project leasing experience
provided marketable vision of
redeveloped center

- M. ANDREW FRANKLIN
Acquisitions-Midwest, Phillips Edison & Company

UNANCHORED STRIP CENTERS

Heights Plaza

* Property e Outcome
- Market: Woodbury Heights, - Identified 1031 exchange buyer
New Jersey - Achieved 7.5% cap rate
- SF: 17,000 - Provided ancillary due diligence
- Anchors: Local non-credit services to seller and purchaser
tenants

* Background
- Fameco secured as
leasing agent
- Successfully leased property

1031 EXCHANGE PLACEMENT

* Background
- $30 million to place in 6 months

- Required ability to identify off-market transactions

¢ Qutcome

- Identified and closed on 6 properties in 4 states
- Coordinated closing with multiple owners within time constraints
- Liaison with client’s team of outside professionals

“Recently, my company was in need of a substantial 1031
placement as the result of the sale of some of our assets.

| contacted Fameco to assist me, and over the next 6
months they helped me fill most of my requirement with the
acquisition of six properties, of various types, located in 4

states in the Mid Atlantic region. Fameco was professional,
responsive, and courteous to work with. | would welcome
the opportunity to work with them again.”
- SETH FORTGANG
Principal, Fort Roc Realty, LLC




THE MARKETING PROCESS

Marketing properties in a way that generates qualified interest is our forte.
Fameco can formulate the optimal strategy to achieve the client’s objectives.

The marketing plan for each asset includes:

« Creation of an informative and professional marketing package utilizing cutting-edge resources
« Use of a virtual deal room to post and disseminate marketing materials

« Tenacious and unparalleled phone follow-up

« Regular detailed status reporting on deal activity

For more information about listing your property for sale, please contact one of our
Investment Sales Division professionals below.

POWER _ Fameco Real Estate’s Investment Sales Division has
BROKER been awarded CoStar’s Power Broker Award for 2007.

CoSar|

GROUP

Fameco is committed to achieving the best results for our clients. It is our goal to provide the marketplace with a
level of service, integrity and expertise unsurpassed in the industry. These simple fundamentals have led to many
long-term relationships and mutual success for our clients and our firm.

John Fasciano Ron Cappello Dan Shabel Carlo Caparruva
484.567.2341 484.567.2462 484.567.2356 732.526.9103
jfasciano@famecoretail.com  rcappello@famecoretail.com dshabel@famecoretail.com ccaparruva@famecoretail.com

Kevin Dougherty Andrew Trabold Chad Blankenbiller
484.567.2813 484.567.2816 484.567.2375
kdougherty@famecoretail.com atrabold@famecoretail.com cblankenbiller@famecoretail.com
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PHILADELPHIA, PA
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WOODBRIDGE, NJ
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